Fresh Start

How to Identify
High Growth Locations

Our Proven 72-Step Research Process



At Fresh Start Advisory, we’re not about guesswork or “gut feelings.”

When it comes to choosing the right area to invest in, we follow a detailed,
data-driven process to give our clients the best possible chance at long-term
success.

This ebook walks you through our 72-step research process — the very
system we use to identify high-growth, investment-worthy locations across
Australia.

We created this guide for one reason: so you can see how much thought,
research, and strategy goes into every recommendation we make. While
others might choose areas based on headlines or hype, we take the time to
get it right — because the right location can mean the difference between a
slow crawl and exponential growth in your portfolio.

If you're serious about investing, you'll quickly see why working with a team
that treats your money like our own makes all the difference.

Let’'sdivein.

Adrian & Frank

Fresh Start



Who are we?

We're Fresh Start Advisory, and we
help everyday Australians make smart,
strategic property moves that build
long-term wealth. With decades of
combined experience, our team
specialises in identifying emerging
regional markets before they boom.
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Why Location Matters
More Than Anything

You can renovate a kitchen or add value with a granny flat,
but you can't change the suburb.

A Great Property in the Wrong
Location Will Underperform

You could buy a well-priced, beautifully
renovated property — but if it's in a suburb with
no economic growth, high vacancy rates, and
little appeal to future buyers or renters, it will
likely stagnate. You'll miss out on capital growth,
deal with tenancy issues, and potentially
struggle to selldown the line.

The Right Location Can Do the Heavy Lifting
On the other hand, a modest property in a high-
growth area can outperform even the flashiest
real estate. That's because the suburb — not the
kitchen — drives demand, competition, and
appreciation.

When alocation has:

« Multiple job drivers,

« Agrowing population,

« Government and private investment,

« And high rental demand
it creates a perfect storm for property value
toclimb.

That’s Why We Obsess Over Location

At Fresh Start Advisory, we don't leave
location selection to chance. We dig deep
into 72 distinct data points across
demographics, economics, infrastructure,
zoning, rental trends, and more — so that
when we present a suburb to a client, it's
backed by facts, not feelings.

Because a good property in the right suburb?
That's how portfolios are built.



Fresh Start

72 Step Process

Australia

o Government Incentives

Government incentives such as tax credits, deductions, and
subsidies (First home grant, builder grants etc) can help you
determine temporarily boost in demand and potentially false trends.

e Interest Rates

Understand how interest rate movements impact buyer capacity.
Falling rates increase affordability and boost demand, while rising
rates reduce borrowing power and often slow down the market.

e The Economy

Assess macroeconomic indicators like employment rates, wages,
inflation, GDP, and population growth. A strong, growing economy
creates afertile environment for property growth.

O Overseas Buyers

Assess macroeconomic indicators like employment rates, wages,
inflation, GDP, and population growth. A strong, growing economy
creates afertile environment for property growth.



State

e Capital Gains Tax

Policy changes around CGT can significantly impact investor
behaviour. Lower CGT can encourage more transactions and
capital reinvestment, which in turn can fuel market growth.

© cCouncil Activities

More future-focused development approvals typically lead to more
growth. Review the council's plans — do they have clear goals to
stimulate the local economy? When the council expands, the
suburb often follows. An undersupply of investment-grade stock
can create upward pressure on prices. Look out for planned
projects like road upgrades, transport improvements, commercial
precincts, medical and education facilities, and new amenities.

o Catchment Zones and Zoning Classifications

Check whether the area falls in flood zones and bushfire zones.
Look for extensive landscaping overlays (big land - ideal for more
owner-occupiers) and within the catchment area of a good public
school (ideal for young families). Zoning indirectly affects value and
tax rates.



Q Diverse growth factors

Favour areas supported by multiple
industries. Avoid suburbs that rely on
just one economic driver (e.g. mining
towns). More diversity means more
stability and less risk.

Q Owner Occupiers

Look for suburbs with more than 65%
of the residents are owner-occupiers.
This shows stability and emotional
investment in the community — two
strong indicators of future growth.

Owner-occupiers Percentage

Total suburb X 100 = of owner
population occupiers

@ Lower Vacancy Rates

Look for areas with less than 2%
vacancy. Lower vacancy means
stronger rental demand. Anything
under 1% is excellent for landlords,
while anything over 3% can indicate a
weak or oversupplied market.

Vacant rentals

X Vacancy

Total rental
properties

Rate




0 High rental yields

Focus on areas where rental income is increasing (you can find this
info from a local property manager). A high rental yield means a
stronger cash flow return relative to purchase price.

Q Historical Growth Trends

Review how a suburb has performed over time — 3-month, 6-month,
1-year, 2-year, 5-year, and 10-year growth rates. Strong growth in the
past doesn’t always mean future performance. In fact, if a suburb has
had strong growth over 5-10 years, it may be due for a plateau. Stay
away from these markets.

@ Inventory Levels
Inventory shows how long it

would take to sell all listed stock
based on the current sales rate.

Low inventory = high demand

and potential growth. Suburbs

with very few sales are hard to

validate and measure, so as a

general rule if your suburb has

fewer than 3 listings you are best

to look at surrounding suburbs or

the Sa3 region

Inventory Level Guide

@ Median Rents

Track changes in median rent prices. Rising rents indicate rental
pressure. But be cautious: higher yields can result from falling
property prices. Always compare rental trends alongside purchase
price datato get a full picture.



@ Supply vs Demand

Assess supply and demand using a mix
of data points: building approvals,
number of existing dwellings, total sale
listings, and inventory levels. Strong
growth potential lies in suburbs where
demand outweighs available supply.

@ New Listings

Use tools like SQM or CorelLogic to
track how many new listings are hitting
the market. A sudden spike may
suggest softening demand, oversupply,
or shifts in local confidence. Keep an
eye on whether this is due to new
developments, job losses, or policy

changes.
Q=

Tools

we use
click the icons @ CDl‘eLOgiC/

Q Unemployment Rate

Compare the local unemployment rate
to the state average. A lower-than-
average rate signals a stronger local
economy and higher buyer/renter
confidence. For example, if QLD's
average is 11% and the suburb is at 7%,
that's a positive sign.



https://www.corelogic.com.au/
https://www.corelogic.com.au/
https://sqmresearch.com.au/

@ Household Income

Higher household incomes in a suburb or LGA point to stronger
buyer capacity and lower risk. Areas with upward-trending income
data tend to attract better quality tenants and support more stable
price growth.

@ Economic Drivers

Check that the local economy is supported by multiple industries —
ideally more than five — and that they outperform the state average.
This creates a resilient market that's not overly reliant on a single
sector.

@ Retail Trade Annual Growth

Rising retail turnover reflects growing consumer confidence and
stronger economic activity. While this data is often only available at a
state level, it gives a broader picture of the spending climate
impacting property trends.

@ Jobs Growth

This indicator shows the estimated number of jobs in the local area,
on an annual basis. The dataset is derived from the National
Economics microsimulation model, based on the ABS labour force
survey, and is generally higher than the figure provided by Census,

because it is updated every year, and is not subject to Census
undercount.




@ Job Advertisements

Use job boards like SEEK, Jora, or
Indeed to see how many roles are
currently advertised in the region. A
high volume of job ads shows strong
business activity and future demand for
housing.

@ Airport Passenger Growth

Compare the state average of
passenger growth per state or city.
Compare the last 4 years of data to see
if there has been anincrease of internal
arrivals. A consistent rise in arrivals
may signal population movement,
tourism growth, or an increase in fly-in
fly-out workers — all strong signs of a
growing region.

& Rental Supply

Government incentives such as tax
credits, deductions, and subsidies
(First home grant, builder grants etc)
can help you determine temporarily
boost in demand and potentially false
trends.
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@ Industries of Employment

Employment (total) is the most accurate and up to date measure of
the total number of people employed in an area. The statistics are
modelled by NIEIR to correct for the known undercount of jobs
recorded in the Census.

@ Average Age

A stable market will always have a middle/elder age living in the
region. A solid range (typically 30-55 years old) suggests working
professionals and stable income earners, which supports both
sales and rental demand.

@ Project Pipeline

Investigate upcoming infrastructure projects — roads, hospitals,
schools, shopping precincts, etc. ? Council DA approvals will also
give you an indicator of what is coming to the region.. These
stimulate job growth and improve amenity, both of which attract new
residents and increase property values.

@ Imports & Exports of Goods

One of the biggest things that create a strong economy is what the
economy is producing. A region with increasing imports and exports
usually has a strong trade economy. This is an indicator if the
economy is expanding or contracting.



@ Internal Migration

Internal migration is the movement of
people across a specified boundary
within Australia involving a change in
their place of usual residence, This can
be within a state or territory, or even a
city. What affects a property market
isn't overseas population growth, is it
internal population growth

@ Hip Score Card

Review lifestyle ratings across key
categories like Family, Community,
Affluence, and Hip. These scores help
paint a picture of the area's character
and its appeal to different buyer or
tenant demographics. We use
Microburbs to get this data.

@ Weekly Rental Listings

Check the history of rental listing in the
region. A consistent drop in available
rentals over time indicates rising rental
demand. SQM Research is a great site
to finf this data.

/ Tools we use \

click the icons

Y Microburbs
SQM

RESEARCH /

\_



https://www.microburbs.com.au/
https://sqmresearch.com.au/

& Value Add

Value added by industry is an indicator of business productivity in
the area. It shows how productive each industry sector is at
increasing the value of its inputs. It is a more refined measure of the
productivity of an industry sector than output (total gross revenue).

@ Price Segments

Analyse what price ranges are most active in the market. This will
give you an indicator of what properties are selling for in the location.

@ Land To Asset Ratio

The land-to-asset ratio is the proportion of the overall property
value made up of the land component. For example, if a property has
a purchase price of $1 million, and the land value alone is $500,000,
the land-to-asset ratio is 50 per cent

€ LGA GRPRatio

Gross Regional Product (GRP) is a measure of size or net wealth
generated by the local economy. Changes in this figure over time
can represent changes in employment, productivity or the types of
industriesin the area.




@ Local Jobvs K \

Employed Residents Tools we use

Check if there are more local jobs click the icons
than employed residents. You
want to see Local Jobs higher prOfI|EId

than Employed Residents. This
give you an indication of large

amount of jobs available to the suburbs
community. We use profile.id to a
get this data.

€ TheRipple Effect

Check for nearby suburbs with
strong growth. When a nearby
suburb becomes unaffordable,
buyers spill over into
neighbouring areas, pushing up
prices there. This ripple effect can
help you time an emerging suburb
before it peaks.

@ Online Listing Demand

This will give you an indicator of
online listing markets that are of a
high demand online. The greater
the number the more interest in a
region. You want to see a positive
increase of online listing demand.
Use platforms like Suburb Finder
to measure online demand.



https://profile.id.com.au/
https://www.suburbsfinder.com.au/
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@ Days on Market (DOM)

Measures the number of days a
property remains on the market before
it is sold. Low DOM count = more
growth areas, high demand. DOM in a
balanced market should be 85 - 100
days.

@ Average Household Size

Understanding average household size
helps determine what type of dwellings
are in demand. For example, a 2.8
average suggests a strong need for 3-
bedroom homes. Round up to the
nearest whole number for practical
guidance.

@ Vendor’s Discount

This measures the gap between asking
and selling price. A discount under 5%
means sellers have the upper hand —
it's a sign of strong demand and minimal
negotiation, which often aligns with
growth markets.

(Asking price - Sold price)

X 100 = Vendor’s

Asking price = Discount

€ AuctionClearance Rate

Percentage of: properties that sell via
auction compared to the total number
that go to auction each week. ACR
above 60% indicate seller's market,
high demand of properties, high growth



@ Stock on the Market (SOM)

Calculate how many properties are currently listed compared to
total dwellings in the area. Anything around 1% SOM and lower is
better since it indicates less supply. Anything higher than 3%
indicate an oversupplied

Listings in subrub Note: Developers can hurt growth potential by
1 O O — flooding the market with oversupply. Like

listing just a few sample units while selling
dozens more in the background.

Total properties X
in suburb

@ Communication Score

Has the location got Boradband, NBN, Tools we use
ADSL or Cable? You'll be surprise how
important that this is for a region. When
purchasing properties in regional or m Microburbs
rural towns this is a big factor. You can
get this data from microbubs

click the icon

@ Online Search Interest (OSI)

Property listing websites like realestate.com.au or domain.com.au
keep track of searches that users perform online. OSl is a ratio of
the number of people searching online for property in a specific
location. A score above 40 shows strong online demand and buyer
interest relative to available supply — a great sign for future growth.


https://www.microburbs.com.au/

@ Potential for Renovations or Development

Properties with scope to add value. This could be through a
renovation, adding another storey, or a pool. This makes the
property more attractive and valuable to both investors and buyers.

@ Monthly Mortgage Repayments vs
Household Income

Use the 30% rule: if mortgage repayments exceed 30% of
household income, the area may be under mortgage stress. Areas
with healthier ratios are more sustainable and less prone to volatility

@ Population Size

While there’s no “perfect” number, aim for LGAs with at least
15,000-30,000 residents.

@ Good Lifestyle Area

Favour suburbs with lifestyle appeal — clean, safe, well-connected,
and far from undesirable sites like jails, dumps, or noisy industrial
zones. Low crime rates and easy access to transport, parks, and
beaches are strong value drivers.




©) Building Approval Pipeline

Review building approvals over the last
18 months. Compare  monthly
approvals against average monthly
sales to assess incoming supply. Low
approval volumes reduce the risk of
future oversupply and support capital
growth.

@ Suburb Demographics

Analyse the suburb's population
makeup — age, income and migration
patterns. This will help you to
understand who will likely be your
target market of renters. Signs of
gentrification, like café culture,
renovations, and higher-end vehicles,
often signalan area on therise.

@ Street Trees

Leafy, tree-lined streets can increase a
property’s value by $20,000 or more.
Attractive  streetscapes  improve
neighbourhood appeal and buyer
perception — especially in family-
friendly areas.

@ Public Housing

Is there any public housing on the
street? Suburb MUST have less than
15%-20% of public housing



https://www.domain.com.au/advice/leafy-streets-and-treefilled-backyards-can-add-up-to-20000-to-house-prices-20171022-gz5lhn/

@ Google Earth View

Use Google Earth to get an idea of where the property is situated.
You will need to look at your surrounding neighbours and streets

@ Fully Owner Percentage

Australia’s average is 30% of housing in a LGA are owned without a
mortgage. The greater the number the signs of a stable LGA that will
have very low volatility in price change in the market. Anything over
30% is a strong market

@ Tenant Rate

Tenant rate is a ratio of how many dwellings are owned with a
mortgage. The greater the number the more volatility in the market.
40% and under is a good ratio in a LGA.Aim for balanced suburbs
with a solid owner-occupier presence.

@ Renters

You don't want more than 40% of renters in a LGA and less than 15%
of rentersinaLGA. Thisis even more important from s street level.

@ owner Occupiers

An LGA with 60-80% owner-occupiers is ideal. It combines the
benefits of capital growth with healthy rental demand, creating a
balanced and stable investment environment.




@ Location

Check how close the property is to
essentials like shops, schools,
beaches, parks, transport hubs,
airports, and recreational centres. The
closer and more convenient, the higher
the appeal — especially for families and
renters.

@ Exterior Appearance

A rundown exterior can instantly knock
tens of thousands off a property's
perceived value — even if the inside is
great. The way a house looks from the
outside can instantly add or subtract
tens of thousands of dollars from its
value

@ Features

In balanced markets, features like
number of bedrooms, bathrooms,
outdoor space, and car parking
become key value drivers. The more in-
demand features a property has, the
stronger its appeal.

@ Storage Space

Having a garage or a dedicated
storage cage can add up to $8000 per
square metre in value (more important
for apartments, where space is limited)



@ Easement Check

Make sure the property
doesn't have easements that
limit  building or future
development. These can
restrict renovations, reduce
resale appeal, and complicate
resale or subdivision. Locate
Council websites can help you
find this information

@ Flood Zone Check

Avoid properties in flood
zones or with flood history.
These locations often come
with higher insurance costs
and lower buyer/renter
demand, impacting long-term
returns. Local Council
websites can help you find this
information.

G) Bushfire Zone Check

Properties in bushfire zones
usually attract higher insurance

@ Zoning

Check whether the property is

in a low, medium, or high-
density zone. Favour flexible
zoning that allows for potential
development or higher resale
value down the track.

@ Flight Zone Check

Avoid properties directly
under flight paths. Aircraft
noise can reduce liveability,
affect tenant retention, and
make properties harder to sell
later.

@ Sewerage Zone Check

Ensure there are no sewer,
stormwater, or water mains
cutting through the land.
These can limit what you can
build and complicate future
development approvals.

premiums

@ Noise Corridor Check

Properties near highways,
train lines, or busy commercial
strips may suffer from
excessive noise. This can
significantly lower demand.

click here for our
Zone Mapping Tool
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Q Insurance Policy
Premium

Check the property’'s insurance
premium. Get a free quote from an
insurer before purchasing. If the
premium is unusually high (e.g. over
$5,000), it could affect your cash flow.

@ Property Valuations

What have similar properties sold for in
the last 3-6 months? Do a valuations to
find out how much the property is
worth before you put an offer in. The
best website to use for this would be
Corelogic if you are a member or you
can do you own val by using
www.realestate.com.au
www.domain.com.au

Rememberto
look at properties
with similar:

v Landsize

v Exterior

v Floor plan



What happens next?

20-year plan
Long-term investment
roadmap

Strategy session
Tailored property
game plan

Research & Sourcing
Sourcing through trusted

local agents

R Negotiating &
Securing property

Selecting the locationis just the beginning
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Post-purchase
assistance

Pre-settlement
inspections

Post-settlement
assistance

Valuation and review
of portfolio

Assistance with
property management



Here’s what happens when
people trust the process.




WHAT DO CLIENTS
SAY ABOUT US?

200+ REVIEWS 5STARS
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9 Eiko Mori

@ Jordan Kiamti Their service and passion are
ordaniiamtia . absolutely 5 star. | can recommend FSA

Fromthe get go they were knowledgeable, 1 with confidence to anyone who would
respectful, helpful and down to earth. Once Googe ' like to build a property portfolio to

on board, the team didn't miss a beat, they e secure the future without hassle.
were prompt, efficient and listened to my Q freshstart adisory EVEE

unigue needs and circumstances
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e . Pradeep Prakasan

s | Photos
i { Reviews / .
overview, \(EE75 The property selection and the
Reviews from the web . communication ur?tll the settlement.dat.e
have been exceptional and very satisfying.

They just don't stop there; you always

have WhatsApp support after the
They have just been the BEST, trustworthy,  gate and review on Goagle PP Supp
very knowledgeable, prompt, professional : A A settlement with the team where | canreach
. " ’ ; A o3 W out to them anytime. My 1st IP with FSA has
and passionate with every aspect of their 2~ ) | already grown over 20% and was

work. We cannot fault them. .
purchased just over ayear from today.
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% LucylynnlLizarondo

Reviews

~ Al investment property &9

e g stress 14
questions 33 o P

buyers agents 13 +B

& o §Qfresh start advisory review
Linda Carter

One thing that really stood out was how
quickly and seamlessly everything
happened. The team have been nothing
but supportive and kept us up to date with
the progress of our property, which we are
delighted to see has already increasedin
value in 5 short months!

)

Awais Maqgbool

The FSA team handled allinquiries and kept me in
the loop. | must say, Ryan from FSA was a delight
to work with; as he addressed my concerns even |
texted him at 11:30 pm and ensured that | was
comfortable with every aspect.

VIEW ALL 200+ REVIEWS
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Ready to work with us?

You've just seen the research we put into choosing the right
location. Now imagine what happens when we apply that same
level of care to your entire property journey.

@ Book a call
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